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FAA Acquisition Management System Clauses



Change 6 - August 1, 1997









This document transmits revisions, additions, and deletions to FAA Acquisition Management System clauses and provisions.  Unless otherwise specified, these changes are effective August 1, 1997 and apply to all screening information requests and contracts issued after August 1, 1997.



Revised or added clauses and provisions are denoted by August 1997 in the title of the clause or provision.�A.  CLAUSES REVISED



The following summarize clause revisions:



1.  Clause 3.1-1, Clauses and Provisions Incorporated by Reference is revised to specify a new Internet address.



2.  Clause 3.1.7-1, Exclusion from Future Agency Contracts is revised to clarify several elements of the clause, such as the basis for exclusion from future contracts. 



3.  Clause 3.1.7-2, Organizational Conflicts of Interest is revised to require a written mitigation plan and authorize internal audits for situations that appear to have actual or potential OCI.



4.  Clause3.2.2.3-39, Requirements for Cost or Pricing Data - Modifications is revised to make a grammatical change in the first sentence of paragraph (1), deleting the phrase “expected to exceed.”



5.  Provision 3.2.2.3-70, Taxpayer Identification is revised to make grammatical changes in paragraph (c), changing “leave” to “have,” “all” to “an,” and add parenthesis around “state basis,” and in paragraph (d), changing “patent” to “parent.”



6.  Clause 3.3.1-21, Financing Payment Terms for Purchases of Commercial Items is revised to change all occurrences of the term "termination for cause" to "termination for default" in paragraph (b).



7.  Clause  3.6.1-7,  Limitations on Subcontracting is revised to add "end of  clause".



8.  Clause 3.9.1-1,  Contract Disputes is revised to add "end of clause".



9.  Clause 3.9.1-2, Protest after Award is revised to add "end of clause".



B.  CLAUSES ADDED



The following clauses are added:



1.  Provision 3.1.7-3, Organizational Conflict of Interest SIR Provision is added to provide SIR proposal instructions and evaluation language. 



2.  Provision 3.1.7-4, Organizational Conflict of Interest - Short Form is added to provide alternative proposal instructions that may be used when appropriate.



3.  Clause 3.4.1-14, Liability and Insurance -- Leased Motor Vehicles, is added to cover contracts that involve leasing of motor vehicles.



4.  Provision 3.6.3-5, Estimate of Percentage of Recovered Material for Designated Items to be Used in the Performance of the Contract  is added to cover instances where Contractors may use EPA designated items of recovered material.



Alternate I is added to cover instances where the Contractor may use FAA designated items of recovered material.



Alternate II is added to cover instances where the Contractor may use EPA or FAA designated items of recovered material.



5.  Clause 3.6.3-6, Notice of Radioactive Materials is added to cover contracts with radioactive material.



6.  Clause 3.8.2-20, Qualifications of Employees is added to specify requirements for service contract employees that will perform at FAA locations.

	

7.  Clauses 3.10.4-19, Government Industry Data Exchange Program (GIDEP) is added to provide GIDEP coverage for construction and supply contracts of specified values and all contracts over $50 million.



8.  Provision 3.10.4-20, Software Measures Proposal Requirements  is added to cover proposals requiring development of over 20K lines of software code.



9.  Clause 3.10.4-21, Requirements for Software Measures is added to cover contracts requiring development of over 20K lines of code. 



10.  Clause 3.10.4-22, Diminishing Manufacturing Sources and Material Shortages is added to cover contracts requiring nondevelopmental items to meet system, subsystem or subassembly requirements. 



11.  Provision 3.13-4,  Contractor Identification Number --Data Universal Numbering System (DUNS) Number is added to provide a universal identification number for contractors.



C.  CLAUSES REMOVED



None.



D.  PRESCRIPTIONS CHANGED



1.  Prescription 3.4.1-13, Errors and Omissions is revised to indicate that the clause is for professional services contracts.



Prescription 3.6.2-18 is revised to correct statutory reference to the Davis Bacon Act.



E.  DISPOSITION OF THIS CHANGE



The following clauses are deleted in their entirety and the attached revised or added clauses are substituted:



          Delete 					      Replace with 

Clause	Dated				Clause	Dated

3.1-1		June 1996				3.1-1	August1997

3.1.7-1	April 1996				3.1.7-1	August 1997

3.1.7-2	April 1996				3.1.7-2	August 1997

---			---						3.1.7-3	August 1997

---			---						3.1.7-4	August 1997

3.2.2.3-39	April 1996				3.2.2.3-39	August 1997

3.2.2.3-70	April 1996				3.2.2.3-70	August 1997	

3.3.1-21	October 1996			3.3.1-21	August 1997

---			---						3.4.1-14	August 1997

3.6.1-7 	April 1996				3.6.1-7	August 1997

3.6.2-12	July 1996				3.6.2-12	August 1997

---			---						3.6.3-5	August 1997

---			---						3.6.3-6	August 1997

---			---						3.8.2-20	August 1997

3.9.1-1	April 1996				3.9.1-1	August 1997

3.9.1-2	April 1996				3.9.1-2	August 1997

---			---						3.10.4-19	August 1997

---			---						3.10.4-20	August 1997

---			---						3.10.4-21	August 1997

---			---						3.10.4-22	August 1997

---			---						3.13-4	August 1997



F.  ATTACHMENT



The revised/added clauses are attached to this change. 



�Attachment



Revised/Added Clauses



3.1-1			Clauses and Provisions Incorporated by Reference

3.1.7-1	     Exclusion from Future Agency Contracts

3.1.7-2		Organizational Conflict of Interest (Clause)

3.1.7-3		Organizational Conflict of Interest Provision

3.1.7-4		Organizational Conflict of Interest Provision  -  Short Form

3.2.2.3-39		Requirements for Cost or Pricing Data or Information Other than Cost or Pricing  						Data --Modifications

3.2.2.3-70		Taxpayer Identification

3.3.1-21		Financing Terms for Purchase of Commercial Items 

3.4.1-14		Liability and Insurance--Leased Motor Vehicles

3.6.1-7 		Limitation on Subcontracting

3.6.3-5		Estimate of Percentage of Recovered material for Designated Items to be Used in 						the Performance of the Contract

				Alternate I

				Alternate II	

3.6.3-6		Notice of Radioactive Materials

3.8.2-20		Qualification of Employees

3.9.1-1		Contract Disputes

3.9.1-2		Protest After Award

3.10.4-19		Government Industry Data Exchange Program

3.10.4-20		Software Measures Proposal Requirements

3.10.4-21		Requirements for Software Measures

3.10.4-22		Diminishing Manufacturing Sources and Material Shortages

3.13-4	     Contractor Identification Number--Data Universal Numbering System 

		     	(DUNS) Number		



�3.1-1 Clauses and Provisions Incorporated by Reference



CLAUSES AND PROVISIONS INCORPORATED BY REFERENCE 

(AUGUST 1997)



This screening information request (SIR) or contract, as applicable, incorporates by reference one or more provisions or clauses with the same force and effect as if they were given in full text.   Upon request, the Contracting Officer will make the full text available, or offerors and contractors may obtain the full text via Internet at:  http://fast.faa.gov (on this web page, select "toolsets", then "procurement toolbox").



	(End of provision)



�3.1.7-1  Exclusion from Future Agency Contracts



EXCLUSION FROM FUTURE AGENCY CONTRACTS (AUGUST 1997)



(a)  Work under this contract may create a future organizational conflict of interest (OCI) that could prohibit the Contractor from competing for, or being awarded future Government contracts.



The following examples illustrate situations in which questions concerning organizational conflicts of interest may arise.  They are not all inclusive, but are intended to help the Contracting Officer apply general guidance to individual contract situations:



	(1)  Unequal access to information.  Access to "nonpublic information" as part of the performance of an FAA contract could provide the contractor a competitive advantage in a later competition for another FAA contract.  Such an advantage could easily be perceived as unfair by a competing vendor who is not given similar access to the relevant information.  If the requirements of the FAA procurement anticipate the successful vendor may have access to nonpublic information, the successful vendor should be required to submit and negotiate an acceptable mitigation plan.  Alternatively, the "nonpublic information" may be provided to all vendors.



	(2)  Biased ground rules.  A contractor in the course of performance of an FAA contract, has in some fashion established important "ground rules" for another FAA contract, where the same contractor may be a competitor.  For example, a contractor may have drafted the statement of work, specifications, or evaluation criteria of a future FAA procurement.  The primary concern of the FAA in this case is that a contractor so situated could slant key aspects of a procurement in its own favor, to the unfair disadvantage of competing vendors.  If the requirements of the FAA procurement anticipate the contractor may have been in a position to establish important ground rules, including but not limited to those described herein, the contractor should be required to submit and negotiate an acceptable mitigation plan.



	(3)  Impaired objectivity.  A contractor in the course of performance of an FAA contract, is placed in a situation of providing assessment and evaluation findings over itself, or another business division, or subsidiary of the same corporation, or other entity with which it has a significant financial relationship.   The concern in this case is that the contractor's ability to render impartial advice to the FAA could appear to be undermined by the contractor's financial  or other business relationship to the entity whose work product is being assessed or evaluated.  In these situations, a "walling off" of lines of communication may well be insufficient to remove the perception that the objectivity of the contractor has been tainted.  If the requirements of the FAA procurement indicate that the successful vendor may be in a position to provide evaluations and assessments of itself or corporate siblings, or other entity with which it has a significant financial relationship, the affected contractor should provide a mitigation plan that includes recusal by the vendor from the affected contract work.  Such recusal might include divestiture of the work to a third party vendor.



(b)  In order to prevent a future OCI resulting from potential bias, unfair competitive advantage, or impaired objectivity, the Contractor shall be subject to the following restrictions:



	(1)  The Contractor shall be excluded from competition for, or award of any government contracts as to which, in the course of performance of this contract, the Contractor has received advance procurement information before such information has been made generally available to other persons or firms.



	(2)  The Contractor shall be excluded from competition for, or award of any FAA contract for which the contractor actually assists in the development of the screening information request (SIR), specifications or statements of work.



	(3)  The Contractor shall be excluded from competition for or award of any government contract which calls for the evaluation of system requirements, system definitions, or other products developed by the Contractor under this contract.



	(4)  The Contractor shall be excluded from competition for, or award of any government contract which calls for the construction or fabrication of any system, equipment, hardware, and/or software for which the Contractor participated in the development of requirements or definitions pursuant to this contract.



(c)  This clause shall not exclude the Contractor from performing work under any amendment or modification to this contract or from competing for award for any future contract for work that is the same or similar to work performed under this contract.



(d)  The term "contractor" as used in this clause, includes any person, firm or corporation which has a majority or controlling interest in the contractor or in any parent corporation thereof, any person, firm , or corporation in or as to which the contractor (or any parent or subsidiary corporation thereof) has a majority or controlling interest.  The term also includes the corporate officers of the contractor, those of any corporation which has a majority or controlling interest in the contractor, and those of any corporation in which the contractor (or any parent or subsidiary corporation thereof) has a majority or controlling interest.



(e)  The agency may in its sole discretion, waive any provisions of this clause if deemed in the best interest of the Government.  The exclusions contained in this clause shall apply for the duration of this contract and for three (3) years after completion and acceptance of all work performed hereunder.



(f)  If any provision of this clause excludes the Contractor from competition for, or award of any contract, the Contractor shall not be permitted to serve as a subcontractor, at any tier, on such contract.  This clause shall be incorporated into any subcontracts or consultant agreements awarded under this contract unless the Contracting Officer determines otherwise.



(End of clause)

�3.1.7-2  Organizational Conflicts of Interest



ORGANIZATIONAL CONFLICTS OF INTEREST (AUGUST 1997)



(a)  The offeror or Contractor warrants that, to the best of the Contractor's knowledge and belief, there are no relevant facts or circumstances which could give rise to an organizational conflict of interest (OCI), as defined in the FAA Acquisition Management System, "Organizational Conflicts of Interest (3.1.7)", or that the Contractor has disclosed all such relevant information.



(b)  The offeror or Contractor agrees that if an actual or potential OCI is discovered after award, the Contractor shall make a full disclosure in writing to the Contracting Officer.  The disclosure shall include a mitigation plan describing actions the Contractor has taken or proposed to take, to avoid, mitigate, or neutralize the actual or potential conflict.  Changes in the Contractor's relationships due to mergers, consolidations or any unanticipated circumstances may create an unacceptable organizational conflict of interest might necessitate such disclosure.



(c)  The FAA reserves the right to review and audit OCI mitigation plans as needed after award, and to reject mitigation plans if the OCI, in the opinion of the Contracting Officer cannot be avoided, or mitigated.



(d)  The Contracting Officer may terminate this contract for convenience in whole or in part, if it deems such termination necessary to avoid an OCI.  If the Contractor was aware of a potential OCI prior to award or discovered an actual or potential conflict after award and did not disclose or misrepresented relevant information to the Contracting Officer, the Government may terminate this contract for default, debar the Contractor from government contracting, or pursue such other remedies as may be permitted by law or this contract.



(e)  The Contractor further agrees to insert provisions which shall conform substantial to the language of this clause including this paragraph (d) in any subcontract or consultant agreement hereunder.



(End of Clause)

 �3.1.7-3  Organ
izational Conflict of Interest 
SIR Provision



ORGANIZATIONAL CONFLICT OF INTEREST SIR PROVISION (AUGUST 1997)



(a)  The policy of the FAA is to avoid contracting with contractors who have unacceptable organizational conflicts of interest.  An organizational conflict of interest means that because of existing or planned activities, an offeror or contractor is unable or potentially unable to render impartial assistance to the agency, or has an unfair competitive advantage, or the offeror or contractor’s objectivity is, or might be, impaired.



It is not the intention of the FAA to foreclose a vendor from a competitive acquisition due to a perceived OCI.  FAA Contracting Officers are fully empowered to evaluate each potential OCI scenario based upon the applicable facts and circumstances.  The final determination of such action may be negotiated between the impaired vendor and the Contracting Officer.  The Contracting Officer’s business judgment and sound discretion in identifying, negotiating, and eliminating OCI scenarios should not adversely affect the FAA’s policy for competition.  The FAA is committed to working with potential vendors to eliminate or mitigate actual and perceived OCI situations, without detriment to the integrity of the competitive process, the  mission of the FAA, or the legitimate business interests of the vendor community. 



(b)  Mitigation plans.  The successful contractor will be required to permit a Government audit of internal OCI mitigation procedures for verification purposes.  The FAA reserves the right to reject a mitigation plan, if in the opinion of the Contracting Officer, such a plan is not in the best interests of the FAA.  Additionally, after award the FAA will review and audit OCI mitigation plans as needed, in the event of changes in the vendor community due to mergers, consolidations, or any unanticipated circumstances that may create an unacceptable organizational conflict of interest.



(c)  Potential Organizational Conflict of Interest.  The following OCI Matrix provides potential vendors with examples of situations where mitigation plans may or may not be required by the FAA.



OCI MATRIX�Proposed Contracts

��Current Contractor�System K�System K

(subs)�Service K�Service K

(subs)�NISC II�NISC II

(subs)��ASD SETA�*�*�**�**�*�*��(subs)�*�*�*�*�*�*��AUA TAC�**�**�**�**�*�**��(subs)�**�**�**�**�*�**��TACs�**�**�**�**�*�**��(subs)�**�**�**�**�*�**��NISC�*�*�*�*�*�*��(subs)�*�*�*�*�Y�Y��TSSC II�Y�Y�Y�Y�*�*��(subs)�Y�Y�Y�Y�*�Y��TEIS�**�**�*�*�*�*��(subs)�*�*�*�*�Y�Y��System Ks�Y�Y�**�**�*�*��(subs)�Y�Y�**�**�*�*��Services Ks�*�*�Y�Y�Y�Y��(subs)�*�*�Y�Y�Y�Y��

Note - System contracts include equipment (and integrated software) contracts, such as DSR, ETVS, ARTS IIIE, and ASR-9.  Service contracts include DUATS, maintenance and system support contracts (such as HOST), and software contracts (such as ES2, TSD, and ERSDS).    



Y - While each case is analyzed on its own fact pattern, there is no generalized need for mitigation in this situation.



* - While a case by case analysis will be required, based on the SOW current at the time of analysis, the offeror will likely be required to submit a mitigation plan, and the FAA may be required to implement its own mitigation plan.  Modification of the SOW and evaluation plan may be necessary (for instance, to accommodate multiple awards).  This presumes the current contractor will stay on in its role under its current contract. 



** - Will need to be in a different program area; mitigation plan may be required.



(d)  Examples of conflict situations.  The following examples illustrate situations in which questions concerning organizational conflicts of interest may arise.  They are not all inclusive, but are intended to help the Contracting Officer apply general guidance to individual contract situations:



	(1)  Unequal Access to Information.  Access to “nonpublic information” as part of the performance of an FAA contract could provide the contractor a competitive advantage in a later competition for another FAA contract. Such an advantage could easily be perceived as unfair by a competing vendor who is not given similar access to the relevant information.  If the requirements of the FAA procurement anticipate the successful vendor may have access to nonpublic information, all vendors should be required to submit and negotiate an acceptable  mitigation plan.



	(2)  Biased Ground Rules.  A contractor in the course of performance of an FAA contract, has in some fashion established a “ground rules” for another FAA contract, where the same contractor may be a competitor.  For example, a contractor may have drafted the statement of work, specifications, or evaluations criteria of a future FAA procurement.  The primary concern of the FAA in this case is that a contractor so situated could slant key aspects of a procurement in its own favor, to the unfair disadvantage of competing vendors.  If the requirements of the FAA procurement anticipate the successful vendor may be in a position to establish important ground rules, including but not limited to those described herein, the successful vendor should be required to submit and negotiate an acceptable mitigation plan.

  

	(3)	Impaired objectivity.  A contractor in the course of performance of an FAA contract, is placed in a situation of providing assessment and evaluation findings over itself, or another business division, or subsidiary of the same corporation, or other entity with which it has a significant financial relationship.   The concern in this case is that the contractor's ability to render impartial advice to the FAA could appear to be undermined by the contractor's financial  or other business relationship to the entity whose work product is being assessed or evaluated.  In these situations, a "walling off" of lines of communication may well be insufficient to remove the perception that the objectivity of the contractor has been tainted.  If the requirements of the FAA procurement indicate that the successful vendor may be in a position to provide evaluations and assessments of itself or corporate siblings, or other entity with which it has a significant financial relationship, the affected contractor should provide a mitigation plan that includes recusal by the vendor from the affected contract work.  Such recusal might include divestiture of the work to a third party vendor.



(e)  Disclosure by offerors or contractors participating in FAA acquisition.



	(1)  Offerors or contractors should provide information which concisely describes all relevant facts concerning any past, present or currently planned interest, (financial, contractual, organizational, or otherwise) relating to the work to be performed and bearing on whether the offeror or contractor has a possible OCI.



	(2)  If the offeror or contractor does not disclose any relevant facts concerning an OCI, the offeror or contractor, by submitting an offer or signing the contract, warrants that to its best knowledge and belief no such facts exist relevant to possible OCI.



(f)  Remedies for nondisclosure.  The following are possible remedies should an offeror or contractor refuse to disclose, or misrepresent, any information regarding a potential OCI:

 

	(1)  Refusal to provide adequate information may result in disqualification for award.   



	(2)  Nondisclosure or misrepresentation of any relevant interest may also result in the disqualification of the offeror for award.



	(3)  Termination of the contract, if the nondisclosure or misrepresentation is discovered after award.



	(4)  Disqualification from subsequent FAA contracts.

	(5)  Other remedial action as may be permitted or provided by law or in the resulting contract.



(End of provision)



�3.1.7-4  Organizational Conflict of Interest - Short Form



ORGANIZATIONAL CONFLICT OF INTEREST - SHORT FORM (AUGUST 1997) 



(a)  The policy of the FAA is to avoid contracting with contractors who have unacceptable organizational conflicts of interest.  An organizational conflict of interest means that because of existing or planned activities, an offeror or contractor is unable or potentially unable to render impartial assistance to the agency, or has an unfair competitive advantage, or the offeror or contractor’s objectivity is, or might be, impaired.



It is not the intention of the FAA to foreclose a vendor from a competitive acquisition due to a perceived OCI.  FAA Contracting Officers are fully empowered to evaluate each potential OCI scenario based upon the applicable facts and circumstances.  The final determination of such action may be negotiated between the impaired vendor and the Contracting Officer.  The Contracting Officer’s business judgment and sound discretion in identifying, negotiating, and eliminating OCI scenarios should not adversely affect the FAA’s policy for competition.  The FAA is committed to working with potential vendors to eliminate or mitigate actual and perceived OCI situations, without detriment to the integrity of the competitive process, the  mission of the FAA, or the legitimate business interests of the vendor community. 



(b)  Mitigation plans.  The successful contractor will be required to permit a Government audit of internal OCI mitigation procedures for verification purposes.  The FAA reserves the right to reject a mitigation plan, if in the opinion of the Contracting Officer, such a plan is not in the best interests of the FAA.  Additionally, after award the FAA will review and audit OCI mitigation plans as needed, in the event of changes in the vendor community due to mergers, consolidations, or any unanticipated circumstances that may create an unacceptable organizational conflict of interest.  



(c)  Potential organizational conflict of interest.  The following examples illustrate situations in which questions concerning organizational conflicts of interest may arise.  They are not all inclusive.

	

	(1)  Unequal access to information.  Access to “nonpublic information” as part of the performance of an FAA contract could provide the contractor a competitive advantage in a later competition for another FAA contract. Such an advantage could easily be perceived as unfair by a competing vendor who is not given similar access to the relevant information.  If the requirements of the FAA procurement anticipate the successful vendor may have access to nonpublic information, the successful vendor should be required to submit and negotiate an acceptable mitigation plan.



	(2)  Biased ground rules.  A contractor in the course of performance of an FAA contract, has in some fashion established important “ground rules” for another FAA contract, where the same contractor may be a competitor.  For example, a contractor may have drafted the statement of work, specifications, or evaluation criteria of a future FAA procurement . The primary concern of the FAA in this case is that a contractor so situated could slant key aspects of a procurement in its own favor, to the unfair disadvantage of competing vendors.  If the requirements of the FAA procurement indicate the successful vendor may be in a position to establish, or may have important ground rules, including but not limited to those described herein, the successful vendor should be required to submit and negotiate an acceptable mitigation plan.



	(3)  Impaired objectivity.  A contractor in the course of performance of an FAA contract, is placed in a situation of providing assessment and evaluation findings over itself, or another business division, or subsidiary of the same corporation, or other entity with which it has a significant financial relationship.   The concern in this case is that the contractor's ability to render impartial advice to the FAA could appear to be undermined by the contractor's financial or other business relationship to the entity whose work product is being assessed or evaluated.  In these situations, a "walling off" of lines of communication may well be insufficient to remove the perception that the objectivity of the contractor has been tainted.  If the requirements of the FAA procurement indicate that the successful vendor may be in a position to provide evaluations and assessments of itself or corporate siblings, or other entity with which it has a significant financial relationship, the affected contractor should provide a mitigation plan that includes recusal by the vendor from the affected contract work.  Such recusal might include divestiture of the work to a third party vendor.



(d)  Disclosure by offerors or contractors participating in FAA acquisitions



	(1)  Offerors or contractors should provide information which concisely describes all relevant facts concerning any past, present or currently planned interest, (financial, contractual, organizational, or otherwise) relating to the work to be performed and bearing on whether the offeror or contractor has a possible OCI.



	(2)  If the offeror or contractor does not disclose any relevant facts concerning an OCI, the offeror or contractor, by submitting an offer or signing the contract, warrants that to its best knowledge and belief no such facts exist relevant to possible OCI.



Remedies for Nondisclosure.  The following are possible remedies should an offeror or contractor refuse to

disclose, or misrepresent, any information regarding a potential OCI:



(1)  Refusal to provide adequate information may result in disqualification for award.



	(2)  Nondisclosure or misrepresentation of any relevant interest may also result in the disqualification of the offeror for award.



	(3)  Termination of the contract, if the nondisclosure or misrepresentation is discovered after award.



	(4)  Disqualification from subsequent FAA contracts.



	(5)  Other remedial action as may be permitted or provided by law or in the resulting contract.



(End of provision)



�3.2.2.3-39  Requirements for Cost or Pricing Data or Information Other Than Cost or Pricing Data—Modifications

REQUIREMENTS FOR COST OR PRICING DATA OR INFORMATION OTHER THAN COST OR PRICING DATA--MODIFICATIONS (AUGUST 1997)



Exceptions from cost or pricing data. 



(1)  In lieu of submitting cost or pricing data for modifications under this contract, for price adjustments expected to exceed on the date of the agreement on price or date of the award, whichever is later, the Contractor may submit a written request for exception by submitting the information described in the following paragraphs. The Contracting Officer may require additional supporting information, but only to the extent necessary to determine whether an exception should be granted, and whether the price is fair and reasonable--



(i)  Information relative to an exception granted for prior or repetitive acquisitions.



(ii)  Catalog price information as follows:



(A)  Attach a copy of or identify the catalog and its date, or the appropriate pages for the offered items, or a statement that the catalog is on file in the buying office to which this proposal is being made.



(B)  Provide a copy or describe current discount policies and price lists (published or unpublished), e.g., wholesale, original equipment manufacturer, and reseller.



  Additionally, for each catalog item that exceeds  ____________* 

(extended value not unit price), provide evidence of substantial sales to the general public. This may include sales order, contract, shipment, invoice, actual recorded sales or other records that are verifiable. In addition, if the basis of the price proposal is sales of essentially the same commercial item by affiliates, other manufacturers or vendors, those sales may be included.  The offeror shall explain the basis of each offered price and its relationship to the established catalog price.  When substantial general public sales have also been made at prices other than catalog or price list prices, the offeror shall indicate how the proposed price relates to the price of such recent sales in quantities similar to the proposed quantities.



(iii)  Market price information. Include the source and date or period of the market quotation or other basis for market price, the base amount, and applicable discounts. The nature of the market should be described. The supply or service being purchased should be the same as or similar to the market price supply or service. Data supporting substantial sales to the general public is also required.



(iv)  Identification of the law or regulation establishing the price offered. If the price is controlled under law by periodic rulings, reviews, or similar actions of a governmental body, attach a copy of the controlling document, unless it was previously submitted to the contracting office.



  Information on modifications of contracts or subcontracts for commercial

items.



  If (1) The original contract or subcontract was granted an exception from cost or pricing data requirements because the price agreed upon was based on adequate price competition, catalog or market prices of commercial items, or prices set by law or regulation; and (2) the modification (to the contract or subcontract) is not exempted based on one of these exceptions, then the Contractor may provide information to establish that the modification would not change the contract or subcontract from a contract or subcontract for the acquisition of a commercial item to a contract or subcontract for the acquisition of an item other than a commercial item.



(B)  For a commercial items, the Contractor may provide information on prices at which the same item or similar items have been sold in the commercial market.



(2)  The Contractor grants the Contracting Officer or an authorized representative the right to examine, at any time before award, books, records, documents, or other directly pertinent records to verify any request for an exception under this clause, and the reasonableness of price. Access does not extend to cost or price information or other data relevant solely to the Contractor's determination of the prices to be offered in the catalog or marketplace.



(3)  By submitting information to qualify for an exception, an offeror is not representing that this is the only exception that may apply.



(b)  Requirements for cost or pricing data. If the Contractor is not granted an exception from the requirement to submit cost or pricing data, the following applies: 



(1)  The Contractor shall submit cost or pricing data on the form specified by the Contracting Officer, with supporting attachments prepared in accordance with the format specified by the Contracting Officer.



(2)  As soon as practicable after agreement on price, but before award (except for unpriced actions), the Contractor shall submit a Certificate of Current Cost or Pricing Data.



(End of Clause)



*Insert dollar amount for sampling.



�3.2.2.3-70  Taxpayer Identification



TAXPAYER IDENTIFICATION (AUGUTST 1997)



(a)  Definitions.



	(1)  "Common parent", as used herein, means that corporate entity that owns or controls an affiliated group of corporations that files its Federal income tax returns on a consolidated basis, and of which the offeror is a member.



	(2)  "Corporate status," as used herein, means a designation as to whether the offeror is a corporate entity, an unincorporated entity (e.g., sole proprietorship or partnership), or a corporation providing medical and health care services.



	(3)  "Taxpayer identification number (TIN)," as used herein, means the number required by the IRS to be used by the offeror in reporting income tax and other returns.



(b)  All offerors are required to submit the information required in paragraphs (c) through (e) of this provision in order to comply with reporting requirements of 26 U.S.C. 6041, 6041A, and 6050M and implementing regulations issued by the Internal Revenue Service (IRS).  If the resulting contract is subject to the reporting requirements, the failure or refusal by the offeror to furnish the information may result in a 31 percent reduction of payments otherwise due under the contract.



(c)  Taxpayer Identification Number (TIN).



 [ ] TIN: ______________________________



 [ ] TIN has been applied for.



 [ ] TIN is not required because:



 [ ] Offeror is a nonresident alien, foreign corporation, or  foreign partnership that does not have income effectively connected with the conduct of a trade or business in the U.S. and does not have an office or place of business or a fiscal paying agent in the U.S.;



 [ ] Offeror is an agency or instrumentality of a foreign government;



 [ ] Offeror is an agency or instrumentality of a Federal, state,
 
or local government;



 [ ] Other (state basis). ___________________________________



(d)  Corporate Status.



 [ ] Corporation providing medical and health care services, or engaged in the billing and collecting of payments for such services;



 [ ] Other corporate entity



 [ ] Not a corporate entity



 [ ] Sole proprietorship



 [ ] Partnership



 [ ] Hospital or extended care facility described in 26 CFR 501(c)(3) that is exempt from taxation under 26 CFR 501(a).



(e)  Common Parent.



 [ ] Offeror is not owned or controlled by a common parent as defined in paragraph (a) of this clause.



 [ ] Name and TIN of common parent:



 Name  _______________________________________________________



 TIN     _______________________________________________________



(End of Provision)

�3.3.1-21  Financing Payment Terms for Purchases of Commercial Items



FINANCING PAYMENT TERMS FOR PURCHASES OF COMMERCIAL ITEMS 

(AUGUST 1997)



Definition: Financing payments are payments made without regard to acceptance of supplies or services. They include interim and advance payments that are customary in the commercial marketplace.  They do not include payments for delivery, receipt, and acceptance of supplies or services.



(a)  Contractor entitlement to financing payments for commercial items. The Contractor may request, and the Government may pay, contract financing payments as specified elsewhere in this contract when: the payment requested is properly due in accordance with this contract; the supplies deliverable or services due under the contract will be delivered or performed in accordance with the contract; and there has been no impairment or diminution of the Government's security under this contract.



(b)  Special terms regarding termination for default.  If this contract is terminated for default, the Contractor shall, on demand, repay to the Government the amount of outstanding contract financing payments. The Government shall be liable for no payment except as provided by the termination for default clause of this contract.



(c)  Security for Government financing payments. In the event the Contractor fails to provide adequate security, as required in this contract, no financing payments shall be made under this contract. Upon receipt of adequate security, financing payments shall be made, including all previous payments to which the Contractor is entitled, in accordance with the terms of the provisions for contract financing payments. If at any time the Contracting Officer determines that the security provided by the Contractor is insufficient, the Contractor shall promptly provide such additional security as the Contracting Officer determines necessary. In the event the Contractor fails to provide such additional security, the Contracting Officer may collect or liquidate such security that has been provided and suspend further payments to the Contractor; and the Contractor shall repay to the Government the amount of outstanding financing payments as the Contracting Officer at his sole discretion deems repayable.



(d)  Reservation of rights. 

	

	(1)  No payment or other action by the Government under this clause shall:



		(i)  Excuse the Contractor from performance of obligations under this contract, or 



		(ii)  Constitute a waiver of any of the rights or remedies of the parties under the contract.



	(2)  The Government 's rights and remedies under this clause 



		(i)  Shall not be exclusive, but rather shall be in addition to any other rights and remedies provided by law or this contract; and 



		(ii)  Shall not be affected by delayed, partial, or omitted exercise of any right, remedy, power, or privilege, nor shall such exercise or any single exercise preclude or impair any further exercise under this clause or the exercise of any other right, power, or privilege of the Government.



(e)  Content of Contractor's request for financing payments. The contractor's request for financing payments shall contain the following:



	(1)  The name and address of the Contractor;



	(2)  The date of the request;



	(3)  The contract number and/or other identifier of the contract or order under which the request is made; and 



	(4)  An appropriately itemized and totaled statement of the financing payments requested and such other information as is necessary for computation of the payment, prepared in accordance with the direction of the Contracting Officer.



(f)  Limitation on frequency of financing payments. Contractor financing payments shall be provided no more frequently than monthly.



(g)  In the event of any conflict between the terms proposed by the offeror in response to an invitation to propose financing payments terms and the terms in this clause, the terms of this

clause shall govern.



(End of clause)



�3.4.1-14  Liability and Insurance--Leased Motor Vehicles  



LIABILITY AND INSURANCE--LEASED MOTOR VEHICLES (AUGUST 1997)



(a)  The Government shall be responsible for loss of or damage to--



	(1)  Leased vehicles, except for (i) normal wear and tear and (ii) loss or damage caused by the negligence of the Contractor, its agents, or employees; and



	(2)  Property of third persons, or the injury or death of third persons, if the Government is liable for such loss, damage, injury, or death under the Federal Tort Claims Act (28 U.S.C. 2671-2680).



(b)  The Contractor shall be liable for, and shall indemnify and hold harmless the Government against, all actions or claims for loss of or damage to property or the injury or death of persons, resulting from the fault, negligence, or wrongful act or omission of the Contractor, its agents, or employees.



(c)  The Contractor shall provide and maintain insurance covering its liabilities under paragraph (b) of this clause, in amounts of at least $200,000 per person and $500,000 per occurrence for death or bodily injury and $20,000 per occurrence for property damage or loss. 



(d)  Before commencing work under this contract, the Contractor shall certify to the Contracting Officer in writing that the required insurance has been obtained. The policies evidencing required insurance shall contain an endorsement to the effect that any cancellation or any material change adversely affecting the interests of the Government shall not be effective (1) for such period as the laws of the State in which this contract is to be performed prescribe or (2) until 30 days after written notice to the Contracting Officer, whichever period is longer. The policies shall exclude any claim by the insurer for subrogation against Government by reason of any payment under the policies.



(e)  The Contractor warrants that the contract price includes no cost for insurance or contingency to cover losses, damage, injury, or death for which the Government is responsible under paragraph (a) of this clause.



(End of clause)



�3.6.1-7  Limitations on Subcontracting

LIMITATIONS ON SUBCONTRACTING (AUGUST 1997)



By submission of an offer and execution of a contract, the Offeror/Contractor agrees that in performance of the contract in the case of a contract for:



(a)  Services (except construction).  At least 50 percent of the cost of contract performance incurred for personnel shall be expended for employees of the prime contractor.



(b)  Supplies (other than procurements from a regular dealer in such supplies).  The prime contractor shall perform work for at least 50 percent of the cost of manufacturing the supplies, not including the cost of materials.



(c)  General construction.  The prime contractor shall perform at least 15 percent of the cost of the contract, not including the cost of materials, with its own employees.



(d)  Construction by special trade contractors.  The prime contractor shall perform at least 25 percent of the cost of the contract, not including the cost of materials, with its own employees.



Compute small business subcontracting labor cost percentages as follows:

���Contractor��Subcontractor��Direct Labor��$��$���Allowable Overhead�������Subtotal��(A)��(B)���Labor G&A @�_____%������Total Labor Costs��(C)��(D)���

To calculate the subcontracting percentage, first add Direct Labor and Allowable Overhead and enter the figures for the contractor in space (A) and for the subcontractor (if available)* in space (B).



Next, calculate Labor G & A by multiplying the G & A rate by the subtotal figure in space (A).  Calculate subcontractor Labor G & A by multiplying the subcontractor’s G & A rate by figure (B).  Add the Labor G & A to the Subtotal and record that figure in the spaces for Total Labor Costs (C) and (D).



Now, using the formula  (D)((C) + (D), calculate the subcontracting labor cost percentage.



*You need to be comparing as like figures as possible; therefore, if you have a breakdown of the subcontractor’s costs, use it in the formulation above.  If you do not have a breakdown of the subcontractors’ costs, you should use the Total Subcontracting Amount for item (D), though you should still breakdown the contractor’s costs.



(End of clause)

�3.6.3-5  Estimate of Percentage of Recovered Material for Designated Items to be Used in the Performance of the Contract



ESTIMATE OF PERCENTAGE OF RECOVERED MATERIAL FOR DESIGNATED ITEMS TO BE USED IN THE PERFORMANCE OF THE CONTRACT

(AUGUST 1997)



(a) By signing this offer, the submitter estimates that the total percentage(s) of recovered material for EPA Designated Items (see 40 CFR, Chapter 1, Subchapter I) to be used in the products and services to be provided under the terms and specifications set forth in this screening information request shall be as follows:



  Item 		Estimated percentage 

			of recovered material* 

_________	_________________

_________	_________________

_________	_________________



*In addition, for paper products, include the percentage of postconsumer material.



(b)  Prospective offerors are cautioned that the Government will conclude that the percentage(s) of recovered materials to be used in products and services to be provided under any resulting contract shall be '0%' if the estimate(s) requested in this solicitation provision are left blank.



(c)  Prospective offerors are further cautioned that estimated percentage(s) of recovered materials to be used in products and services to be provided under any resulting contract that are less than the requirements set forth in this solicitation may render a prospective offeror's offer nonresponsive.



(End of provision)



ALTERNATE I 



Substitute the following paragraph (a) for paragraph (a) of the basic provision:



(a)  By signing this offer, the submitter  estimates that the total percentage(s) of recovered material for Government Designated Items to be used in the products and services to be provided under the terms and specifications set forth in this solicitation shall be as follows:

 

     Item 	 	Estimated percentage 

              	      	of recovered material* 

_________       	_________________

_________       	_________________

_________       	_________________



*In addition, for paper products, include the percentage of postconsumer material.



(End of provision)



ALTERNATE II 



Substitute the following paragraph (a) for paragraph (a) of the basic provision:



(a)  By signing this offer, the offeror—

	

	(1)  Estimates that the total percentage(s) of recovered material for EPA Designated Items (see 40 CFR, Chapter 1, Subchapter I) and Government designated items in the products and services to be provided under the terms and specifications set forth in this  solicitation shall be as follows: 



    Item 	 	Estimated percentage 

                 		of recovered material* 

_________       	_________________

_________       	_________________

_________       	_________________



*In addition, for paper products, include the percentage of postconsumer material.



 (End of provision)



�3.6.3-6  Notice of Radioactive Materials



NOTICE OF RADIOACTIVE MATERIALS (AUGUST 1997)



(a)  The Contractor shall notify the Contracting Officer or designee, in writing, _____________* days prior to the delivery of, or prior to completion of any servicing required by this contract of, items containing either (1) radioactive material requiring specific licensing under the regulations issued pursuant to the Atomic Energy Act of 1954, as amended, as set forth in Title 10 of the Code of Federal Regulations, in effect on the date of this contract, or (2) other radioactive material not requiring specific licensing in which the specific activity is greater than 0.002 microcuries per gram or the activity per item equals or exceeds 0.01 microcuries. Such notice shall specify the part or parts of the items which contain radioactive materials, a description of the materials, the name and activity of the isotope, the manufacturer of the materials, and any other information known to the Contractor which will put users of the items on notice as to the hazards involved (OMB No. 9000-0107).



(b)  If there has been no change affecting the quantity of activity, or the characteristics and composition of the radioactive material from deliveries under this contract or prior contracts, the Contractor may request that the Contracting Officer or designee waive the notice requirement in paragraph (a) of this clause. Any such request shall-- 



	(1)  Be submitted in writing;



	(2)  Contain a certification that the quantity of activity, characteristics, and composition of the radioactive material have not changed; and 



	(3)  Cite the contract number on which the prior notification was submitted and the contracting office to which it was submitted.



(c)  All items, parts, or subassemblies which contain radioactive materials in which the specific activity is greater than 0.002 microcuries per gram or activity per item equals or exceeds 0.01 microcuries, and all containers in which such items, parts or subassemblies are delivered to the Government shall be clearly marked and Labeled as required by the latest revision of MIL-STD 129 in effect on the date of the contract.



(d)  This clause, including this paragraph (d), shall be inserted in all subcontracts for radioactive materials meeting the criteria in paragraph (a) of this clause. 



(End of clause)



*The Contracting Officer shall insert the number of days required in advance of delivery of the item or completion of the servicing to assure that required licenses are obtained and appropriate personnel are notified to institute any necessary safety and health precautions. 				�3.8.2-20  Qualifications of Employees



QUALIFICATIONS OF EMPLOYEES (AUGUST 1997)



(a)  The Contracting Officer will provide notice to the Contractor when the Contracting Officer finds that any contractor employee is incompetent, careless, insubordinate, unsuitable or otherwise objectionable, or whose conduct appears contrary to the public interest, or inconsistent with the best interest of national security.  The Contractor shall take appropriate action, including the removal of such employees from any FAA facility.



(b)  Each employee of the Contractor shall be a citizen of the United States of America, or an alien who has been lawfully admitted for permanent residence as evidenced by Alien Registration Receipt Card Form I-151, or who presents other evidence from the Immigration and Naturalization Service that employment will not affect his/her immigration status.



(c)  At a minimum, contractors with limited access or low risk access to FAA information, facilities, or resources, as determined by the Contracting Officer, shall submit fingerprint cards to the Contracting Officer for each contractor employee meeting these criteria prior to the employee's entrance on duty.  In addition to the above, the Contracting Officer may also require contractor employees other than those meeting the foregoing criteria to be fingerprinted (when deemed in the best interest of the FAA).



(d)  The Contracting Officer may also, after coordination with security specialists, require contractor employees to submit any other security information deemed necessary to protect the interests of the FAA.  In this event, the Contractor shall provide, or cause each of its employees to provide the Contracting Officer security information identified by the Contracting Officer as necessary for security reasons.  



(End of Clause)

�3.9.1-1  Contract Disputes



CONTRACT DISPUTES (AUGUST 1997)



(a)  All contract disputes arising under or related to this contract, shall be resolved under this clause, and through the Federal Aviation Administration (FAA) Dispute Resolution System.  Judicial review, where available, will be in accordance with 49 U.S.C. 46110 and shall apply only to final agency decisions.  The decision of the FAA shall be considered a final agency decision only after a contractor has exhausted its administrative remedies for resolving a contract dispute under the FAA Dispute Resolution System.



(b)  Contract Dispute, as used in this clause, means a written demand or written assertion by one of the contracting parties seeking, as a matter of right, the payment of money in a sum certain, the adjustment or interpretation of contract terms, or other relief arising under or relating to this contract.  A contract dispute arising under a contract, unlike a contract dispute relating to that contract, is a dispute that can be resolved under a contract clause that provides for the relief sought by the contracting party seeking relief.  However, a voucher, invoice, or other routine request for payment that is not in dispute when submitted is not a contract dispute.  Such submission may be converted to a contract dispute by written notice, to the Contracting Officer, that it is disputed either as to liability or amount.



(c)  A contract dispute shall be made in writing and signed by a duly authorized representative of the contractor or the government.  At a minimum, a contract dispute shall include a statement of facts, adequate supporting data, and a request for relief.  Unless otherwise stated in this contract, a contract dispute by the contractor against the government shall be submitted to the Contracting Officer within 1 year after the accrual of the contract dispute.



(d)  The Contracting Officer's decision concerning a contract dispute shall be binding on the parties, unless the contractor refers the matter to the FAA Office of Dispute Resolution.  



  If a contract dispute cannot be resolved at the Contracting Officer level, the matter may be referred, by either party, to the FAA Office of Dispute Resolution for final agency disposition.  Such referrals must be in writing directed to the following address: 



Office of Dispute Resolution

Office of the Chief Counsel, AGC-1

Federal Aviation Administration 

800 Independence Avenue, SW

Room 900 East

Washington, DC  20591



  The Office of Dispute Resolution will promulgate procedures and time limitations relevant to contract disputes, which will be described in a provision to be included in this contract or incorporated by reference herein. 



(g)  When a contract dispute is filed with the FAA Office of Dispute Resolution, a Dispute Resolution Officer will be assigned to the matter.  The Dispute Resolution Officer may use any form of alternative dispute resolution to settle a contract dispute, including, but not limited to, informal communication, mediation, fact-finding, and binding or nonbinding arbitration.  Binding arbitration may be employed only if the contractor and the FAA agree to use this method to resolve the merits of the contract dispute. 



(h)  If binding arbitration is agreed to, the decision of the Dispute Resolution Officer will become a final agency decision, unless the FAA Administrator indicates nonconcurrence with the decision, in writing, within 5 business days after the date that the decision is issued.  If the FAA Administrator nonconcurs with the decision and issues a contrary determination, then that determination becomes the final agency decision concerning the merits of the contract dispute. 



(i)  If the parties have not agreed to binding arbitration and are unable to reach an agreement on the merits of the contract dispute through alternative dispute resolution, then the Dispute Resolution Officer will issue a recommendation for the final disposition of the matter.  The Dispute Resolution Officer will then provide the recommendation to the FAA Administrator, who will make a final agency decision concerning the merits of the contract dispute.



(j)  When the Dispute Resolution Officer determines that a contract dispute is frivolous or has no basis in fact or law, a summary decision may be issued as the Dispute Resolution Officer's recommendation to the FAA Administrator.  The FAA Administrator will then issue a final agency decision concerning the merits of the contract dispute.



(k)  The FAA will require continued performance with respect to contract disputes arising under this contract, in accordance with the provisions of the contract, pending final decision on a contract dispute related to this contract. 



(l)  The FAA will pay interest on the amount found due and unpaid from (1) the date the Contracting Officer receives the contract dispute, or (2) the date payment otherwise would be due, if that date is later, until the date of payment.  Simple interest on contract disputes shall be paid at the rate, fixed by the Secretary of the Treasury, which is applicable to the period during which the Contracting Officer receives the contract dispute and then at the rate applicable for each 6-month period as fixed by the Treasury Secretary during the pending contract dispute.



(m)  To the extent that a final agency decision is subject to judicial review, such review will be pursuant to 49 U.S.C. 46110.  If the parties have agreed to binding arbitration, the decision of the Dispute Resolution Officer (unless overruled by the FAA Administrator) will be final.  A final agency decision which is the result of binding arbitration (not overruled by the Administrator) will not be subject to judicial review absent fraud, corruption, misconduct, or manifest disregard for the law.



(End of clause)



�

3.9.1.2 Protest After Award



PROTEST AFTER AWARD (AUGUST 1997)



(a)  Upon receipt of a notice that a protest has been filed with the FAA Office of Dispute Resolution, or a determination that a protest is likely, the Administrator or his designee may instruct the Contracting Officer) to direct the Contractor to stop performance of the work called for by this contract.  The order to the Contractor shall be in writing, and shall be specifically identified as a stop-work order issued under this clause.  Upon receipt of the order, the Contractor shall immediately comply with its terms and take all reasonable steps to minimize the incurrence of costs allocable to the work covered by the order during the period of work stoppage.  Upon receipt of the final decision or other resolution of the protest, the Contracting Officer shall either--



	(1)  Cancel the stop-work order; or



	(2)  For other than cost-reimbursement contracts, terminate the work covered by the order as provided in the “Default” or the "Termination for Convenience of the Government" clause(s) of this contract; or



	(3)  For cost-reimbursement contracts, terminate the work covered by the order as provided in the "Termination" clause of this contract.



(b)  If a stop-work order issued under this clause is canceled either before or after the final resolution of the protest, the Contractor shall resume work.  The Contracting Officer shall make for other than cost-reimbursement contracts, an equitable adjustment in the delivery schedule or contract price, or both; and for cost-reimbursement contracts, an equitable adjustment in the delivery schedule, the estimated cost, the fee, or a combination thereof, and in any other terms of the contract that may be affected; and the contract shall be modified, in writing, accordingly, if--



	(1)  The stop-work order results in an increase in the time required for, or in the Contractor's cost properly allocable to, the performance of any part of this contract;  and 



	(2)  The Contractor asserts its right to an adjustment within 30 days after the end of the period of work stoppage; provided, that if the Contracting Officer decides the facts justify the action, the Contracting Officer may receive and act upon a proposal submitted at any time before final payment under this contract.



(c)  If a stop-work order is not canceled and the work covered by the order is terminated for the convenience of the Government, the Contracting Officer shall allow reasonable costs resulting from the stop-work order in arriving at the termination settlement.



(d)  If a stop-work order is not canceled and the work covered by the order is terminated for default, the Contracting Officer shall allow, by equitable adjustment or otherwise, reasonable costs resulting from the stop-work order.



The Government's rights to terminate this contract at any time are not affected by action taken under this clause.



(End of clause)



�3.10.4-19  Government-Industry Data Exchange Program



GOVERNMENT-INDUSTRY DATA EXCHANGE PROGRAM (AUGUST 1997)



(a)  The Contractor shall within thirty (30) days after contract award enroll and participate in the Failure Experience Data Interchange of the Government-Industry Data Exchange Program (GIDEP).  Compliance with this clause shall not relieve the Contractor from complying with any other provision of the contract.



(b)  The Contractor shall access Failure Experience Data to identify material discrepancies/problems which have adversely impacted or have the potential to adversely impact spares/repair parts reliability.  The Contractor shall notify the FAA Contracting Officer or the designated Contracting Officer's representative, in writing, within five (5) working days after identification of findings.



(c)  The FAA GIDEP coordinator will arrange GIDEP enrollment and training for the Contractor.  



(d)	GIDEP Windows (Hardware and Software) minimum requirements are:



DOS:  �Version 3.3 or later (MS-DOS version 6.2 recommended).

��Microsoft Windows:�Version 3.1 or later.

��Computer:�80386 or higher processor.

��Drives:�One 3.5" disk drive and hard disk with 2 Megabytes available.

��Memory:�2 MB RAM (4MB extended memory recommended.)

��Mouse:�MANDATORY.

��Display:�VGA or Super VGA or compatible video graphics adapter supported by Windows operating system (color VGA or better resolution recommended.)

��Modem:�Stand Alone, internal or external asynchronous Hayes compatible, v.32/v.42bis/MNP 5 compliant, 9600 baud rate minimum.

��Internet (Optional):

�Direct with appropriate NIC card (recommended method)��Printer:�Laser printer recommended with 2 Megabytes RAM.

��Telephone: �Voice or data line, no operator intervention.��

Note:  There is a DOS version of GIDEP available.  In addition, GIDEP can be accessed through the World Wide Web (http://www.gidep.corona.navy.mil) with required user ID and password.



(End of clause)



�3.10.4-20  Software Measures Requirements



SOFTWARE MEASURES PROPOSAL REQUIREMENTS (AUGUST 1997)



The offeror shall provide historical data regarding software development from at least three prime contracts or subcontracts awarded to and completed by the offeror to demonstrate the offeror's capability to perform the software requirements of the contract.  (**See note to IPT)  The technical characteristics of the historical programs shall be similar to the proposed system with respect to domain, size, and complexity.  If the offeror does not have experience within these criteria, data from other completed programs shall be provided.  The data shall include measures of size, schedule, effort, cost, and productivity by work breakdown structure element.  Any models and methodologies used shall be documented for each historical program to a sufficient level of detail to allow replication by the evaluation team.



(End of provision)



**Note to Integrated Product Team (IPT):  This sentence should identify whether this information will have equal weight in the evaluation of the offeror's capability.

�3.10.4-21  Requirements for Software Measures 



REQUIREMENTS FOR SOFTWARE MEASURES (AUGUST 1997)



(a)  Software Measurements Plan  



	(1)  Draft.



		(i)  Content.  The Contractor shall provide a draft software measurements plan for collecting and reporting software measurement data.  The plan shall include the following:



			(A)  a measurement definition;

			(B)  the measurement approach ;

			(C)  how data will be collected; 

			(D)  measurement methodologies;

			(E)  how the data will be utilized in the Contractor’s internal management of the program;

			(F)  issues to be addressed;

			(G)  the measures to be utilized;

			(H)  an estimation methodology;

			(I)   the method used to measure actual data;

			(J)   the data reporting format and associated mechanism

			(K)  a description of any tools utilized;

			(L)   points of contact and responsibilities;

			(M)  organizational communications and interfaces.



		(ii)  Approval. The Contractor shall submit the plan to the Contracting Officer for review and approval within ** days after date of award.  The Contracting Officer will notify the Contractor of the approval or rejection of the plan within ** days after receipt.



		(iii)  Substitute Measures.  In the event that an FAA-specified measure is unavailable, the Contractor shall request a substitution in its plan.  The request shall identify the substitute software measure with a data definition, rationale for the change, a description of how this measure addresses the identified issue, and a description of how this measure will be used internally.  The proposed substitute software measure shall be readily available from the Contractor’s software development process.



	(2)  Modifying the Approved Plan.  After the draft software measurements plan is approved by the Contracting Officer, the Contractor shall not modify the approved plan without the prior review and approval of the Contracting Officer.  The Contractor shall notify the Contracting Officer immediately of a proposed change to the software measurement parameters defined in the approved plan and provide an updated plan in writing to the Contracting Officer within 30 days of the change.  The updated plan shall document the proposed changes, such as those related to definitions, estimation methodologies, or actual measurement approaches.  The updated plan requires approval by the Contracting Officer.



(b)  Monthly Reports.  The Contractor shall submit a monthly progress report on actual data collected during the previous calendar month related to the software development.  The report shall address each data item at the specified collection level on each software measure specified in the plan and use the same measurement methodology specified in the plan.  The Contractor shall not report data as actuals, until the criteria for counting actuals has been successfully met.  The Contractor shall submit this report to the Contracting Officer on a monthly basis, within 30 days after the data is collected.



(c)  Contractor Access. The Contracting Officer may require access at reasonable times to contractor personnel, contract software records and processes from time to time to gather or validate information related to the software that is not otherwise provided under the contract.  The access could be for the purpose of interviewing contractor personnel, conducting audits of the software development processes and practices, and performing other examinations related to the software development or software measures.  In these instances, the Contractor shall also provide explanations and rationale for changes, answer questions, and provide clarifications regarding the measurement process and associated data and information to the product team members engaged in administering the contract.  The Contractor shall contact the Contracting Officer in the event of requested access that appears to be inappropriate or unreasonable.



** To be inserted by the Integrated Product Team (IPT)/Product Team (PT). 



(End of clause)

�3.10.4-22  Diminishing Manufacturing Sources and Material Shortages 



DIMINISHING MANUFACTURING SOURCES & MATERIAL SHORTAGES

(AUGUST 1997)



(a)  The Contractor shall perform an initial baseline analysis of the electronic parts / electronic micro-circuits including preferred and alternate parts and submit it to the FAA Contracting Officer for acceptance within (60/90*) days after contract award.  The Contracting Officer will review the analysis and notify the Contractor of acceptance within ____* days after receipt.



(b)  The Contractor’s analysis shall identify obsolete parts and diminishing manufacturing sources and material shortages (DMSMS).  Criteria used in evaluating obsolete parts and DMSMS shall include the life cycle use of the product and available suppliers.  The Contractor’s analysis shall identify electronic parts / electronic micro-circuits in a high, medium and low risk category as follows:



	High risk indicates parts are obsolete and availability is minimal or nonexistent. 



	Medium risk indicates the parts are a diminishing item and projected availability is for one or two years or only one supplier is available.  



	Low risk indicates parts are projected to be available for 3 years or more and multiple suppliers are available. 



(c)  The Contractor shall monitor the parts and material that have the potential to adversely affect production or life cycle supportability.



(d)  The Contractor shall also monitor the Government Industry Data Exchange Program (GIDEP) data base for all high risk parts identified as part of the analysis and during risk monitoring. The Contractor shall prepare a DMSMS notice in accordance with GIDEP for all parts not found in the data base.



(e)  The Contractor shall submit a recommendation to the Contracting Officer or designated representative stating how the DMSMS parts will be supported.  The Contractor shall submit the recommendation quarterly after the initial baseline analysis is accepted by the FAA Contracting Officer.  The Contractor shall also address part cost, where and how often parts are used in the product, and how many parts are affected in the recommendation.



(f)   Compliance with this clause shall not relieve the Contractor from complying with any other provision of the contract.



*  Specify at time of award.



		(End of clause)



�3.13-4  Contractor Identification Number--Data Universal Numbering System (DUNS) Number 



CONTRACTOR IDENTIFICATION NUMBER--DATA UNIVERSAL NUMBERING SYSTEM (DUNS) NUMBER (AUGUST 1997)



(a)  “Contractor Identification Number,” as used in this provision, means “Data Universal Numbering System (DUNS) number, which is a nine-digit number assigned by Dun and Bradstreet Information Services.



(b)  Contractor identification is essential for complying with statutory contract reporting requirements.  Therefore, the offeror shall submit its DUNS number, annotated as “DUNS” following its name and address on the cover sheet of its proposal.



(c)  If the offeror does not have a DUNS number, it should contact Dun and Bradstreet directly to obtain one.  A DUNS number will be provided immediately by telephone at no charge to the offeror.  For information on obtaining a DUNS number, the offeror should call Dun and Bradstreet at 1-800-333-0505.  The offeror should be prepared to provide the following information:

	(1)  Company name.

	(2)  Company address.

	(3)  Company telephone number.

	(4)  Line of business.

	(5)  Chief executive officer/key manager.

	(6)  Date the company was started.

	(7)  Number of people employed by the company.

	(8)  Company affiliation.



(d)  Offerors located outside the United States may obtain the location and phone number of the local Dun and Bradstreet Information Services office from the Internet Home Page at http://www.dbis.customer/custlist.htm.  If an offeror is unable to locate a local service center, it may send and e-mail to Dun and Bradstreet at globalinfo@dbisma.com.



(End of provision)
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